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Burned by confidence

Despite some increase in leasing activity,
office landlords still can’t get the upper hand

By Apam Pincus
espite new glimmers of hope for
landlords battered by months of
biad news, tenants with good credit

remain firmlyin control of the Manhattan

office lensing market, brokers said.

adier leasing volume, declines in

availability rates and even increasesin ask-
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ing rents for some segments of the market
might appear to strengthen the building
s still
oo much product, and too few renants,

“It has improved [ for theowners] inthe
said
David Lebenstein, senior managing diree-
tor for Colliers ABR. “[ Landlords ] may be

owner’s hand, hut brokers said there

sense that there may be more activity

‘Manhattan office stats

Manhattan Availabllity Average
rate asking rent

Aug'09 0% 55128

Jul '09 T41% $5243

Midtown

Aug '09 14.5% $57.94

Jul'09 B2% 5

Midtown South

Aug 09 14.3%

Jul'09 1445

Downtown

Aug '09 4% %4020

Jul’09 1.0% $4139

Souroe: CB Richard Ellia

lueky in some cases. They may have mor
than one option. But we see plenty of situ
ations where the tenant is the only gang
in town."

Munhattan office leasing statistics ar
providing nocleardirection to market par

as down in Au

ticipants. Leasing activi
gust 1.8 million square feet from the pre
vious month, a drop ol 18 percent from th
prior month, but the month’s leasing vol
wme wis up 41 pereent from the prior-yea
monthof August 2008, the most recent fig;
ures from commereial real estate firm CH
Richard Ellis showed.

Average asking rents, meanwhile, wers
28 pe
squarefoot inAugust eompared to Jul

down by $1.15 persquare foot to §

profit companies., said early last month that
alandlord he was negotiating with in Mid
town South turned down an almast-final-
ized deal, only to get burned.

“Thelandlord got cold feet and basically
suid it wis too sweet o dead. [ Tlesaid, 1 Tam
1 think the market will
improve, and bisiled on it” Woll said.

“We basically ealled his bluff, and then

not going to do

he called two weeks later and saids 'Tam
reacdy to do the deal

By then, the tenant had turmed hisinters
est toother properties,

“[Thelandlord | should havesturk with
the bird in the hand.” Wolf said.

off 28 percent from their peak of 871.92 10
Jduly 2008,

The availability rate — which caleu-
lates the percentage of space that is or will
be avail
maonths — declined hy (.1 points to 14 per-
cent, CBRE data showed,

Yer on the ground, landlords are show-

able for lease within the next 12

ing flexibility. Revently some have consid-
ered dividing up large floor plates, which
during the boomwere aggregated toattract
large finance and legal firms and maximize
income,

Jeffrey Peck, senior managing direc-

torat tenant representative firm Snu\lv).

said he was negotinting with a Park Ave-
nue fandlord who is offering to le
12,000 square feet of @ 2

just

T,000-square-foot
floor plate
“They will g

ive us the prime portion of
the floor and they have no tenant for the
ather half" Peck ss
point was unwilling to divide any of their

d.“The building at one

full floors”
“The hints of optimism have emboldened

some landlords. perhaps too much given

e NATRCT COTOTT T

Panl Wolf, co-president of Denham Wolf
Real Estute Services, which represents non-

Midtown
While July's leasing activity wavelet retreat-
ed sharply in Angust, thedatasuggest some
positive signs, similar to the overall Man-
hattan picture,

Lensing volume in Midtown foll 24 per-
eent in August, to 1.2 million square feet
from the month earlier, and average ask-

ing rents fell 2.4 percent in the same pe-
A per square foot, CHRE

ripd, to 857
showed.

still, the taking rent index, which tracks
the final rent asa percentof the asking rent,
has been tising in recent months, which
could be interproted as u sign ol strength
for landlords. Tn August. the index elimbed
10 812 percent, the first time it has been
above 80 pereent since Jannary, accord-
ingto CBRE,

But Peck said that simplyindicated that
landlopds are pricing spaee more realisti-
cally.

“1f the deal was going to be at $50 per
foor, instead of nsking for §70 and getting
the deal done at $50, they are now asking
for
he said,

, s asignof impravement for own-

7 and getting the deal done at §50.7

Continued on page 54




